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FEELS  LIKE  A  CUSHION 

WEARS  LIKE  A  FLOOR! 


Heavy  rubber 
tile  permanently 
bonded  to 
tough  sponge 
rubber.  Overall 
rhickness 


Smooth  or  ribbed 
surface.  Ideal 
for  use  in 
Stores,  Offices, 
Banks,  Markets, 
and  Factories. 

"Flexi  Mats  are  tough 
and  durable.  .  .  easily 
cleaned  and  cushion-soft 
underfoot.  Available  in  four 
marbleized  colors  or  ribbed  black 
SAF-T-CUSHION.  Standard  or 
special  cut  sizes  and  rolls. 

WRITE  FOR  CATALOG,  SAMPLES.  JOBBERS  PRICE 

l^xixyRat  Gotpoxation 

1440  W.  21$t.  Place,  Chicago,  III.  60608 

Phone  243-2787— Area  Code  312 


SPRAY’N  WIPE  STAINS  AWAY 
WITH 

STAIN-EX 

Professional  Spotting  Kit 
In  One  Bottle;  "The  Complete" 
Carpet  Stain  Remover 

READY  TO  USE 
Non-Toxic,  Odorless, 
Non-Flammable 

Available  Under  Private  Label 

SELL 

The  Quickest,  Surest, 
Safest  Stain  Remover 

“REALLY  WORKS" 

All  Stains 
All  Carpets 


POSITIVE  PRODUCTS  TAOS 

28-1 1  Astoria  Blvd.,  Long  Island  City,  N.Y.  1 1 102 
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December  2*5  —  Annual  Convention  of  American  Hotel  & 
Motel  Association,  Sheroton-Woikiki  Hotel,  Honolulu,  HI. 

March  5-6,  1974  —  The  second  technical  symposium  for 
International  Nonwovens  &  Disposables  Association,  Shore- 
ham-Americana  Hotel,  Washington,  D.  C. 

March  8-12,  1974  — The  10th  Annual  Meeting  and  Ex¬ 
hibit  of  the  National  Association  Of  Building  Service  Con¬ 
tractors,  Marriott  Hotel,  Atlanta,  GA. 

March  18-21,  1974  — The  National  Plant  Engineering  & 
Maintenance  Show  and  concurrent  National  Plant  Engineer¬ 
ing  &  Maintenance  Conference.  Convention  Center,  Cleve¬ 
land,  OH. 

May  15-17,  1974  — The  Sixth  Annual  Meeting  of  Inter¬ 
national  Nonwovens  and  Disposables  Association,  Hotel 
Bonaventure,  Montreal,  Canada. 


\SSk  Convention  Sites  Through  '78 

October  31 -November  3,  1974  —  Dallas  Convention 
Center,  Dallas,  TX. 

November  13-16, 1975 — McCormick  Place,  Chicago,  IL. 
October  28-31,  1976 — Brooks  Hall,  San  Francisco,  CA. 
October  27-30,  1977 — McCormick  Place,  Chicago,  IL. 

September  21-24,  1978  —  New  Exhibit  Hall,  Atlanta, 
GA. 
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Equipment  .  .  .  Selling  the  Related  Products — Apr .  34 

Mini-Automatics  ...  A  Labor  Saving  Sales  Tool — Apr .  42 

Selling  the  Gym  Floor  Market — Apr .  48 

Disinfectant  Cleaners  . . .  Four  Viewpoints — Apr .  62 

Mats  ...  A  Successful  Walk-On  Program — Apr .  70 

ISSA  Product  Review,  Etc. — Nov .  25 

Salesmanship  and  Sales  Management 

Selling  the  Woman  Purchasing  Agent — Feb .  34 

Keeping  Your  Customers  Sold — ^Apr .  36 

The  New  Salesman — Sept .  24 

Using  the  Basic  Elements  of  Selling — Sept .  28 

Managing  Your  Time — Sept .  34 

•  Salesmanship  ...  in  the  Parking  Lot — Sept .  40 

What  Test  Recruiting  Tells — Oct .  98 

Becoming  a  Salesman — Knowing  What  It  Takes — Oct . 100 

Building  a  “Sound”  Presentation — Oct . 104 

How  to  Distribute  Yourself — Oct . 108 

Organizing  a  Sales  Territory — Oct . 112 

Becoming  a  Salesman — Putting  “It”  Together — Nov .  52 


People  can  be  divided  into  three  groups:  those  who  make 
things  happen,  those  who  watch  things  hapjjen,  and  those 
who  wonder  what  happened.  —  John  W.  Newbern 
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l^yflat  introduces  its  1974  Wfet  Mop. 

that  luiMi't  (luiiifjal  a  hit  sime  the  huhM. 


Layflat  is  still  making  the  same  mop  it  designed  more  than  two 
decades  ago  .  .  and  .  .  .  twenty  years  ol  proven  success  con¬ 
vince  us  there's  no  reason  to  change  it. 

-  The  design  is  practical,  durable  and  efficient. 

Made  ot  the  finest  cotton  and  spun  rayon,  the  screw-on  heads 
come  in  regular  and  no-tangle  models  Your  choice  ol  six  different 
weights  from  10  ozs.  to  32  ozs.  Laytlat's  exclusive  mop  handle  is 
available  in  4  lengths  and  is  about  a  pound  lighter  than  clamp-type 
models,  to  help  reduce  fatigue  and  increase  labor  efficiency. 

No.  Layflat  hasn’t  changed  a  bit.  It  was  a  good  mop  then  and  still 
is.  The  Layflat  mop  you  buy  today  can  be  used  lor  a  long  time 
and  you  won't  even  have  to  worry  about  the  model  changing. 


Layflat  Products,  Inc 


961  Grimmet  Drive— P  O  Box  7315 
Shreveport.  Louisiana  71107 


FAMILY 

WITH  CLASS 


We  produce  soap  dispensers  of 
the  finest  quaiity  to  give  you  bng 
trouble  free  service,  it’s  the  extra 
care  we  add  in  our  workmanship 
that  sets  our  Parker  family  of 
products  in  a  class  of  their  own. 

WRITE  FOR  OUR  FAMILY  ALBUM 

290  Pratt  St.  Meriden,  Connecticut  06450 
Telephone  Area  Code  (203)  235-6365 


Charles 

porker 


0  PARKER 
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